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Key Consolidated Financial Data (INR Cr, unless specified) 

 
 

Source: Ventura Research & Company update  

Revenue EBITDA PAT

EBITDA 

(%)

PAT 

(%)

Adj EPS 

(Rs.)

Adj BVPS 

(Rs.)

ROE 

(%)

ROIC 

(%)

EV/EBITDA 

(x)

P/BV 

(x)
P/E (x)

FY23 6,935.8 700.7 394.9 10.1 5.7 11.6 80.5 14.6 15.7 18.7 4.4 30.4

FY24 7,772.4 937.9 548.7 12.1 7.1 17.1 98.7 17.6 20.4 13.5 3.6 20.6

FY25E 8,758.0 998.4 627.2 11.4 7.2 19.5 116.2 17.0 28.2 11.3 3.0 18.0

FY26E 9,672.7 1,344.5 871.2 13.9 9.0 26.7 140.2 19.2 36.3 7.9 2.5 13.2

FY27E 10,678.3 1,548.4 1,005.8 14.5 9.4 30.7 167.9 18.5 39.6 6.4 2.1 11.5

BUY @CMP INR 352                                              Target: INR 611 in 24 months                                           Upside potential: 73.5% 

Company Update  

Industry                    FMCG 

  

Scrip Details  

Face Value (INR) 1.0 

Market Cap (INR Cr) 11,640 

Price (INR)  352 

No of Sh O/S (Cr) 34.7 

3M Avg Vol (000) 681 

52W H/L (INR)                                                451/160 

Div. Yield (%) 0.6 

  
Shareholding (%)                 Dec 24 

Promoters 51.0 
FII’s 
DII’s 

9.3 
5.9 

Public                       33.8 
Total 100 
  

Price chart  
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LT Foods Sensex

LT Foods Ltd 

Business Model: LT Foods' business revolves around generating 

revenue from a diverse range of products, including basmati rice, 

specialty rice, organic food, and ready-to-cook/ready-to-eat 

(RTC/RTE) products, driven by both domestic sales in India and 

international markets such as the US, Europe, and the Middle East, with 

a notable presence in the food service sector. 

Since initiating coverage, the stock has rallied to a high of INR 452 

before retracing INR 352. LT foods remains a high-conviction idea 

demonstrating considerable promise for medium to long-term 

perspective. 

 

LT Foods is focused on growth despite Q3FY25 challenges, investing 

INR 150-200 crores in FY26 for facility expansions in the U.S., U.K., and 

Saudi Arabia. The company plans to invest SAR 185 million in Saudi 

Arabia over 5 years, targeting SAR 435 million in revenue, with a focus 

on convenience and packaging facilities. In the U.K., with a  production 

capacity of 60,000 tonnes per annum, the company targets over £100 

million in revenue over 5 years, while partnering with four leading UK 

retailers. Additionally, LT Foods has acquired stakes in Golden Star 

Trading Inc. and Leev. NU. B.V. through its subsidiaries. 

   

On the back of this we have upgraded our projections. We now expect 

LT Foods’ revenue, EBITDA and net profit to grow at a CAGR of 11%, 18% 

and 22%, to reach INR 10,678 cr, INR 1,548 cr, and INR 1,168 cr 

respectively by FY27. EBITDA /PAT margins are projected to expand by 

240/230bps to 14.5%/9.4%. ROE/ROIC are expected to decrease by 

90/1920 bps to 18.5/39.6%. 

 

 

 

 

Valuation call: We recommend a BUY with a price target of INR 611 

(19.9X FY27 EPS) representing an upside of 73% from CMP of INR 352.  

  

Key risks: Raw material price volatility, rising freight costs and  

competition in both domestic and international markets. 

 

https://www.ventura1.com/Calltracking/FundamentalCalls/22082023065140LT_Foods_Ltd.pdf
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Robust revenue growth 

 

LT Foods reported total revenue of INR 2,288 crores for Q3FY25, reflecting a 17% YoY 
growth. For 9MFY25, revenue increased by 14% YoY to INR 6,510 crores. This strong 
performance was driven by robust growth across all business segments, with the 
Basmati & Specialty Rice segment remaining the largest contributor, supported by 
rising global demand, premiumization, and market expansion in key geographies such 
as the U.S. and the Middle East. The Organic Foods segment also showed significant 
growth, while the Ready-to-Eat (RTE) and Ready-to-Cook (RTC) segment expanded 
rapidly, positioning itself as a key future growth driver. We expect the company’s 

revenue to increase at a CAGR of 11% to INR 10,678 crore driven by the company's 
strategic pricing, brand strength, and operational efficiencies. 
 

Revenue ( INR cr) 

 
 

 
 
    Source: Ventura Research 
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Basmati & Other Speciality Rice 

 

The Basmati & Other Speciality Rice segment, contributing to ~85% of the revenue, 
continues to be largest contributor to revenue for LT Foods growing 17% in Q3FY25 to 

INR 1,998 crore recording a 15% volume growth, driven by strong demand in the US, 
Europe & Middle East. With EBITDA margins of 12.3% in India and ~14% in international 
markets, the company has been making significant investments in processing facilities 
in the U.K. and U.S., having incurred INR 164 crores in Capex during FY25, with an 
additional INR 150-200 crores planned for the FY26. 
 
The rice segment revenue is expected to grow at a CAGR of 10.3%, reaching INR 8,780 
crore by FY27, primarily driven by robust demand from the U.S. (17% YoY growth) and the 
Middle East (37% YoY growth), a 10-15% reduction in paddy procurement costs, and an 
expected stabilization in freight expenses, which had previously affected profitability.  
 

Revenue ( INR cr)  

 

  

 

 

 

 

 

 

 

 

    Source: Ventura Research 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

0

1,000

2,000

3,000

4,000

5,000

6,000

7,000

8,000

9,000

10,000

FY21 FY22 FY23 FY24 FY25E FY26E FY27E



    
 

6 | P a g e  ( 7 t h  M a r c h  2 0 2 5 )  
 

For any further query, please email us on research@venturasecurities.com 

Organic food and Ingredient  

 

The Organic Food & Ingredients segment of LT Foods has been experiencing significant 
growth, contributing 10% of the total revenue. In Q3FY25, the segment reported a 37% 
YoY revenue growth to INR 240 crores , though management expects it to normalize to 
10%+ annual growth in the coming years. The EBITDA margin currently stands at 11%+, 
with a target of exceeding 14% as the business scales. 
 
To support this growth, the company has been investing in organic sourcing and 
processing infrastructure, particularly in the U.S. and Uganda. The Uganda facility 
(20,000 MT capacity) plays a strategic role in exporting organic soybean meal to the 
U.S., bypassing anti-dumping duties. LT Foods is also shifting its focus from B2B to 
branded B2C products under its "Daawat Ecolife" range, enhancing margins and market 
positioning. The company has further expanded its footprint in Europe through a 30% 
stake acquisition in Netherlands-based Leev, strengthening its presence in the 
premium organic segment.  
 
With the global organic food market projected to grow at a 15.9% CAGR (CY22-27) to 
reach USD 512 billion, LT Foods is well-positioned to capitalize on this trend. The organic 
segment revenue is expected to grow at a CAGR of 15.8%, reaching INR 1,123 crores by 
FY27 with INR 500 crores coming from organic expansion and the remainder from 
acquisitions, underscoring its aggressive growth strategy in this high-margin category. 
 

Revenue ( INR cr) 

 

  

 

 

 

 

 

 

 

 

    Source: Ventura Research  
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RTE and RTC 

 
The RTE and RTC segment of LT Foods is a high-growth vertical, currently contributing 
3% of revenue, with plans to increase its share to 10% by FY29. We expect the revenue to 
expand at a CAGR 23.3% to INR 381 crores by FY27. This is mainly driven by increasing 
consumer demand for convenience food, rapidly advancing adoption of ready meals, 
expanding distribution networks, and ongoing investments in innovation and capacity 
expansion. 
 
The U.S. market is the key driver, where the company already generates INR 100 crores 
in revenue, operating at an EBITDA margin of 7%. To further scale this business, LT Foods 
is investing INR 80 crores to double its U.S. production capacity. The product portfolio 
includes Daawat Quick Brown Rice, Ready-to-Heat Royal brand, Kari Kari snacks (in 
collaboration with Japan’s Kameda Seika), and Cuppa Rice (targeting railway and 
institutional sales in India). 
 
The Indian operations, currently loss-making, are expected to reach breakeven by FY27, 
driven by volume expansion and operational efficiencies.  
 
 

Revenue ( INR cr) 

  

  

    Source: Ventura Research  
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Improved Margins & Operating Efficiencies 

 

LT Foods reported EBITDA of INR 263 crores for Q3FY25, reflecting a 7% YoY growth, 
with an EBITDA margin of 11.5%. For the nine-month period (9M FY25), EBITDA stood at 
INR 777 crores, up 7% YoY, though EBITDA margin declined slightly by 80 bps to 11.9%, 
primarily due to higher freight and logistics costs. Gross profit for Q3FY25 increased by 

22% YoY, driven by lower raw material costs and better realizations, while gross profit 
margin expanded by 125 bps to 33.9%. 
 
Despite temporary cost pressures, such as increased logistics expenses (7.2% of sales, 

up from 5% YoY), LT Foods expects EBITDA margins to improve from Q2FY26 onwards, 
supported by a decline in paddy procurement costs, normalization of freight rates, and 

higher contributions from premium and value-added products. 
 

With this, we expect EBITDA/PAT to grow at a CAGR of 18%/ 20% to INR 1,548/ 941 
crores. EBITDA margins are expected to improve to 14.5% by FY27 while PAT margins 
are expected to expand by 170 bps to 8.8%. 
 

Operating margins to expand driven by  premiumization and value added products 

 

  

    Source: Ventura Research 
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Cash Flows 

 

LT Foods continues to maintain strong cash flow generation, ensuring financial stability 
and supporting its expansion plans. For Q3FY25, cash profit increased by 1% YoY to INR 

196 crores, while for 9MFY25, cash profit grew by 5% YoY to INR 584 crores. The 
company’s steady cash flows are backed by improved working capital management, 
with net working capital days standing at 227 days, slightly higher than 225 days in 
FY24. 
 
Going forward, cash flows are expected to improve further as freight costs normalize, 

procurement efficiencies materialize, and high-margin businesses like Organic Foods 

and Ready-to-Eat (RTE) gain scale. The company is focused on enhancing free cash 

flow generation, which will support capacity expansion, brand investments, and 

potential strategic acquisitions, ensuring long-term value creation. 
 

Healthy cash flows due to improvement in profitability 

 

   Source: Ventura Research 
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Debt Reduction and Strengthening Cash Position 

 

LT Foods maintains a strong and well-managed debt profile, ensuring financial 
flexibility while funding its expansion plans. As of 9MFY25, the company’s debt to equity 

ratio remains low at 0.3, reflecting a conservative capital structure. Additionally, its 
debt to EBITDA ratio stands at 1.2, demonstrating the company's ability to comfortably 
service its debt obligations. 
 
Despite higher freight and logistics expenses impacting margins, LT Foods has 
maintained disciplined capital allocation, funding its INR 164 crores Capex in FY25 
through internal accruals and planned INR 150-200 crores for next year without 
significantly increasing leverage.  

  
Debt profile 

 

 

   Source: Ventura Research  
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Return Ratios and Financial Efficiency 

 

LT Foods continues to demonstrate strong return ratios, reflecting its efficient capital 
deployment and profitability. For 9MFY25, the ROCE  stood at 19.5%, compared to 
20.3% in the previous year, indicating a slight decline due to higher freight and 
operational costs. Meanwhile ROE stood at 16.9%, down from 18.7% in 9MFY24, primarily 
due to increased logistics expenses and temporary margin pressures. 
 
Despite these minor fluctuations, LT Foods' ROCE remains robust, highlighting the 
company’s ability to generate healthy returns from its capital investments, particularly 
in expanding its processing facilities in the U.K. and U.S..  
 
Looking ahead, we expect its return ratios to improve, driven by declining procurement 

costs, normalization of freight expenses, and higher contributions from high-margin 

businesses like Ready-to-Eat (RTE) and Organic Foods. The company's targeted 

investments and strategic focus on premiumization are expected to enhance 
profitability, positioning it for sustained improvement in ROE to 18.5% by FY27. 
 

Return rations to follow profitability 

 

   Source: Ventura Research  

 

    

0

2

4

6

8

10

12

14

16

0

200

400

600

800

1,000

1,200

1,400

1,600

1,800

F
Y

2
1

F
Y

2
2

F
Y

2
3

F
Y

2
4

F
Y

2
5

E

F
Y

2
6

E

F
Y

2
7

E

EBITDA Net Profit EBITDA Margin (%) Net Margin (%)



    
 

12 | P a g e  ( 7 t h  M a r c h  2 0 2 5 )  
 

For any further query, please email us on research@venturasecurities.com 

Significant Q3FY25 Updates: 

 

• Consolidated revenue grew 17% YoY to INR 2,288 crores in Q3 FY25, while 9M 
FY25 revenue increased 14% YoY to INR 6,510 crores, driven by strong sales 
across segments. Gross profit increased 22% YoY, with gross margin improving 
by 125 bps to 33.9%, supported by lower input costs. EBITDA rose 7% YoY to INR 
263 crores, while PAT declined 4.7% YoY to INR 145 crores, mainly due to higher 
logistics expenses. 

 
• Basmati & Specialty Rice Performance: Procurement costs declined by 10-
15%, improving margins, and the company retained a 28% market share in India 
(down from 30% due to strategic exits from low-margin segments). 

 
• Organic Foods Expansion: Segment revenue grew 37% YoY, driven by U.S. and 
European demand. The Uganda facility supports organic exports, while LT Foods 
aims to reach INR 1,000 crores in revenue from this segment over the next five 
years. 

 
• RTE & RTC Growth: Segment revenue increased 26% YoY, with U.S. operations 
already profitable at a 7% EBITDA margin, while India operations are expected to 
break even by FY27. 

 
• Capex Plans: INR 164 crores spent in 9M FY25, with an additional INR 150-200 
crores planned for FY26 to support facility expansions in the U.S., U.K., and Saudi 
Arabia. 

 
• Freight Cost Impact: Freight expenses rose to 7.2% of revenue (vs. 5% last 
year), impacting margins, but are expected to normalize in FY26, benefiting 
profitability from Q2 onwards. 

 
• Golden Star Performance: LT Foods' U.S.-based Golden Star subsidiary grew 
20% YoY, but higher ocean freight from Thailand to the U.S. impacted 
profitability. The company expects improvement once freight rates stabilize. 

 
• Saudi Arabia Expansion: LT Foods is targeting SAR 435 million in revenue over 
the next five years, with future investments planned for convenience food and 
packaging facilities. 

 
• The company expects 12-13% YoY volume growth and margin improvement in 
FY26, supported by declining freight costs, improved procurement efficiency, 
and a greater contribution from high-margin segments. 
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Quarterly Performance 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Source: Ventura Research 
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Quarterly Summary 

 

 
 

Source: Ventura Research & Company Financials 
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Financial Analysis  
 

 
 

 

Source: Ventura Research & Company Financials 
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